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Executive  
Summary
During 2020 an unprecedented number 
of companies were admitted for trading 
on Euronext Growth Oslo (‘Growth’) as 
it became one of the most successful 
marketplaces in Europe for high-growth 
SMEs. 

Growth is attractive to emerging businesses seeking 
capital because it offers a simplified admission process 
and is largely unregulated. Growth has proved to be 
popular among start-ups emerging through the advance 
of new technologies and the emergence of new markets 
leveraging global threats, the disruption caused by the 
pandemic, and the increasing focus on sustainability. 
However the less stringent regulations also increase the 
risk to investors placing capital in this market. 

We ask whether there is adequate information 
available to investors to allow proper analysis of 
performance, risk and return.

The Norwegian economy is entering a period 
where the green shift is gathering momentum and 
will require significant transformation requiring 
investment in new sectors and technologies over 
the next 30 years. A significant portion of the 
innovation required is likely to emerge through start-
ups, and these companies will require financing. A 
marketplace such as Euronext Growth, offers a foot 
in the door for these companies, allowing access 
to capital and simultaneously allowing private and 
professional investors the opportunity to participate 
in the journey. 

One of the key factors determining the success of 
Euronext Growth over time is public trust. In the 
absence of regulatory bodies serving to protect 
investors, to what extent can the marketplace 
protect itself against incorrect pricing and the risk 
of financial loss? Do investors correctly understand 
the risks and rewards of investing in Euronext 
Growth and are they provided with timely, relevant 
and comparable information which allows them to 
determine which entities to invest in?

In this article, KPMG’s insights into Euronext 
Growth – the devil is in the details, we focus our 
analysis on the financial information reported to the 
market in 2020, analysing the quality, consistency 
and comparability of the information provided, 
covering five key areas: 

1. Accounting principles and significant judgements

2. Alternative performance measures (APM)

3. ESG disclosures

4. Information pertaining to financing  

5. The quality of the business outlook reporting
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Some of our key findings include:

The use of multiple financial reporting 
frameworks, primarily IFRS and NGAAP. The 
application of different frameworks makes 
comparability very challenging.

Of the frameworks applied, companies using 
IFRS provide the most detailed information and 
comparability between companies using IFRS 
is possible.

There is wide-spread use of alternative 
performance measures (APMs) however APMs 
are not regulated under Euronext Growth and 
therefore information required to understand 
the basis for APMs or the relationship to the 
financial statements is often not provided. This 
results in companies providing key measures, 
the basis for which could vary over time. In 
addition, there is a risk that APMs, which are 
seemingly comparable across entities, may in 
fact be very different in nature and could be 
misleading to inexperienced investors.

Financial information provided related to loans, 
maturity dates and other disclosures is deemed 
to be consistent and provided information 
which was relevant and comparable across 
the population analysed, regardless of financial 
reporting framework.

Information related to environmental, social 
and governance (ESG) was varied and few 
companies provided commentary on their ESG 
impact or strategy leaving investors looking to 
invest in ‘green shares’ somewhat in the dark as 
to where best to place their capital.

Management commentary pertaining to future 
performance varies, while many companies limit 
outlook to the near-term, some provide bold 
guiding on expected growth up to 5 years ahead 
in time, the level of detail substantiating long-
term projections varies.

Our analysis points towards some key factors such as 
lack of a common reporting framework, frequent use of 
(undefined) APMs, the widespread application of NGAAP 
which allows greater flexibility in accounting practices 
and less detailed disclosure compared to IFRS, limited 
information regarding ESG and varied levels of boldness in 
outlook commentaries, all of which could ultimately lead to 
investors making poorly-informed decisions over time. 

While we fully acknowledge the benefits of Growth to 
companies looking to support their ambitions through an 
unregulated marketplace, we also anticipate that, over 
time, the less stringent requirements, could impact investor 
decisions and ultimately confidence in the marketplace. 

In order to safeguard the integrity and trust in Growth, the 
public would benefit from a common reporting framework, 
ensuring that more of the financial information, which is 
deemed relevant by the analysts and investors, is provided 
in a consistent and timely manner. Regulations to ensure 
proper disclosure of APMs would also go a long way to 
allowing investors a better understanding and basis of 
comparison for key financial metrics. 

We hope this report will assist in identifying the pain-
points when it comes to financial reporting, and help 
companies close the gaps experienced by some investors 
and analysts. Ultimately, robust and consistent financial 
reporting over time will contribute to increased trust and 
continued investment in Growth companies.

I’m impressed by the high level of activity at the Oslo Børs stock exchange in 2020, and since 
I was engaged by the exchange last autumn, I have worked on many of these listings and 
admissions. My view is that this marketplace has gradually improved its reputation. However, 
all investors should bear in mind that the risk is higher than at Oslo Børs/Expand due to less 
stringent rules. I would strongly emphasize the importance of building trust in the capital 
markets. All the market players in the financial ecosystem must take responsibility for preparing 
the companies in advance and maintaining transparency in communication and reporting.

Randi Fagervik, Head of Capital Markets
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Introduction
As the first in a series of articles examining the capital markets 
and financial reporting in Norway, in KPMG’s Insights into Euronext 
Growth we have analysed the financial reporting from companies 
listed on Growth. Our analysis was designed to investigate how the 
companies on Euronext Growth report their financial information and 
the extent to which the less stringent regulations applied to Euronext 
Growth may impact the ability of the user of the financial information 
to correctly understand the performance, financial robustness and 
financial outlook of companies trading on this marketplace.

We are currently at the start of 2021 and the high activity 
level we experienced across the Norwegian capital 
markets in the second half of 2020 has continued. 
Despite the global turmoil created by the outbreak of the 
coronavirus pandemic at the beginning of 2020, the year 
turned out to be a record-breaker for Oslo Børs measured 
in number of companies admitted to Growth. The newest 
marketplace at the Oslo stock exchange, Euronext Growth 
(‘Growth’), excelled during the autumn, achieving a number 
of entrants that no one could have foreseen. As illustrated 
by the graph below, the number of companies which 
applied for admission for trading increased from three in 
2019 to 49 in 2020, and 32 of the 49 admissions in 2020 
took place in the last quarter of the year.
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Euronext Growth was established as a multilateral trading 
facility (MTF) in January 2016. Unlike the two regulated 
marketplaces in Norway, Oslo Børs and Euronext 
Expand (‘Expand’), it is not a regulated marketplace. The 
trading system and some of the continuing reporting 
obligations are similar for all three marketplaces. Growth 
is also subject to monitoring by the Market Surveillance 
Department at Oslo Børs.

Growth has several features that are perceived as 
favourable by many companies, including an admission 
process that can be accomplished in as little as ten trading 
days. As a comparison, a listing on Oslo Børs/Expand 
is expected to take at least 45 trading days. Growth 
has gained a reputation with many of the investment 
banks and financial advisors as one of the most time 
and cost-efficient marketplaces in Europe. As such, the 
marketplace is perceived as a stepping-stone towards a 
possible listing on Oslo Børs/Expand, providing companies 
with access to capital without requiring advanced 
levels of corporate governance, including established 
financial reporting processes. Companies on Growth 
are not subject to oversight by the Norwegian Financial 
Supervisory Body (Finanstilsynet) and are not required to 
adhere to the European Securities and Markets Authority 
(ESMA) regulations, whose mission is to enhance 
investor protection and promote stable and orderly 
financial markets.

The simplified requirements at Growth and the efficient 
admission process clearly lower the threshold for 
admission for trading for companies within the SME 
market. The increase of available capital on Growth also 
means companies currently have a viable alternative to the 
private equity route when looking to raise funds. 

We set out to test how the differences in regulation 
related to financial reporting are impacting the quality 
of the information provided to users of the financial 
statements. We have analysed the financial reports of 
a representative sample of listed entities at Euronext 
Growth published during 2020. We focused our analysis of 
25 companies on five key topics:

Accounting principles and significant judgements

Alternative Performance Measures (APM)

Environmental, Social & Governance (ESG) reporting

Information pertaining to financing

Business outlook
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/01 Accounting principles 
and significant 
judgements
Each issuer at Growth can choose to prepare its financial statements 
either according to the national accounting standards in the country 
of its registered business office or in accordance with IFRS. Since 
Growth has attracted not only Norwegian companies but also several 
international issuers, we observe in our analysis that there is a variety 
of financial frameworks being used, though most of the companies use 
NGAAP or IFRS. 

Does this variation in the frameworks used impact the quality 
of the information provided by companies? Are readers able 
to understand how the companies have accounted for their 
transactions, allowing them to evaluate and compare performance?

From our analysis of the financial reports of the companies on Growth, this 
difference in regulation has resulted in companies on Growth reporting 
under a wide variety of frameworks, as presented in the graph below. 

Overview of financial frameworks used by 
companies on Euronext Growth in 2020
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The accounting principles note and notes on significant 
judgements are perhaps not the most exciting disclosures, 
nor the first section users of financial statements navigate 
towards. Often these disclosures will include a significant 
amount of detail, and one can lose heart even after a few 
sentences. However, the devil is in the detail is a phrase 
often quoted and is also applicable when reading financial 
statements. Accounting principles disclosures, when 
tailored and relevant to the entity, provide vital information 
about how transactions have been accounted for.

Information provided about accounting principles 
and significant judgements, i.e. understanding how 
transactions are being accounted for, really is fundamental 
when embarking on an exercise to compare key financial 
information across a sample of companies. It basically 
boils down to whether the readers can understand how 
the company is accounting for their transactions, and 
from an analytical point of view, whether the accounting 
frameworks and principles applied across companies, in 
particular companies within the same industry, provide 
meaningful and comparable information. In short, can 
a comparison of revenue, for example, be made across 
all companies on Growth given the different reporting 
frameworks?

Robust information to users about how transactions are 
accounted for, provides users with valuable information 
and understanding as to how the company has applied 
the financial framework in their reporting. This helps 
users analyse and compare companies. 

In our analysis, we decided to focus on two areas which 
we think may shed light on how easy or difficult it is to 
compare financial performance across companies traded 
on Growth. 

Revenue recognition

In our analysis we observe a clear variation in the quality 
of information describing how revenue is recognized 
between companies, with a positive correlation 
between companies applying IFRS and the quality of the 
information. 

Accounting principles do not need to be extensive, 
but should emphasize what is material and relevant. 
Importantly, accounting principles should be specific to 
the company. 

As noted, quality does differ across the sample of 
Growth companies reviewed, and common for the 
better examples is that they report on a sufficiently 
disaggregated level and discuss principles of revenue 
recognition per revenue stream. The user is offered a basic 
understanding of how and when revenue is recognized at 
this company, and can understand this in relation to the 
specific types of contracts.

Rating revenue recognition disclosures

Lower quality Higher quality

IFRS/(EU)

NGAAP

In contrast, a large portion of companies that apply 
NGAAP tend to offer generic descriptions, often consisting 
of extracts from the accounting standards rather than 
being specific for their company or sector. This leads to 
clutter, which in turn makes the financial reporting difficult 
to interpret and compare. 
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Estimates

Estimates are applied to establish probable financial 
effects related to future events where impacts are 
uncertain or unknown. Key to the reader is to understand 
the assumptions used by the company when estimating 
impacts. When analysing the information provided to 
explain the significant judgements applied to estimates, a 
similar trend is apparent. Estimates related to impairment 
feature frequently, which is also as expected, considering 
the uncertainty in today’s markets. From our analysis we 
observe that entities where IFRS has been implemented 
usually have a clearer description of the estimates and the 
judgements applied than companies reporting under other 
financial reporting frameworks. NGAAP entities tend to 
state that estimates are applied and cause uncertainties 
– but with limited further consideration and with 
boilerplate language taken directly from the standards. 

Estimates disclosures

Lower quality Higher quality

IFRS/(EU)

NGAAP

Our observations from reading the financial statements 
covered by this analysis indicate that the quality in 
the reporting of accounting principles and significant 
judgements is not necessarily determined by whether 
companies are listed on Growth or Oslo Børs, but whether 
they have implemented IFRS. The information in the 
IFRS financial statements is generally more specific and 
relevant, and it is relatively easy to compare companies 
using IFRS. Comparing an IFRS company with companies 
using other financial frameworks is complex, not only 
because the financial reporting standards may differ, but 
also because the content of the note disclosures and 
presentation can vary. 

Our observations indicate that this can create challenges 
when trying to understand how transactions are 
accounted for, as well as comparing performance between 
companies over time. For potential investors it is important 
to take into consideration that the reporting frameworks 
can be different for companies listed on Growth, and that 
gaining an understanding of how the company accounts 
for its transactions is paramount when comparing the 
financial performance of companies.

Users should note that frameworks such as NGAAP do 
not drive the same level of consistency in the financial 
statements, allowing for more flexibility as to how 
transactions are accounted for. This coupled with less 
stringent disclosure requirements presents additional 
challenges for users attempting to analyse performance. In 
addition we note that NGAAP has no standard regulating 
interim reporting and as such it could be questioned how 
relevant such a framework is for companies trading on 
public marketplaces where interim reporting is a norm.
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Through our work as auditor and 
accounting advisors for IFRS 
conversions, our observation 
is that this conversion process 
really allows for re-thinking of the 
principles used and significant 
judgements applied, and improves 
the overall quality of the financial 
reporting. In our view a company 
considering becoming listed on a 
regulated market like Oslo Børs 
should start planning the transition 
to IFRS early in the process.

Jan Arild Brand,  
Head of Accounting Advisory Services
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/02 Alternative 
performance 
measures

APMs have been around for a while, but how APMs 
are reported by companies is currently not regulated 
on Euronext Growth, as opposed to on Oslo Børs/
Expand where companies are required to follow 
ESMA’s guidance. 

Does this lack of regulation mean that companies 
do not explain the APMs to users of financial 
statements since they don’t have to? Do APMs 
applied by Growth companies give the reader 
equally useful information compared to APMs 
provided by listed entities? Does the reader 
understand why Growth companies focus on 
APMs rather than GAAP numbers?

APMs are commonly applied by companies reporting on Euronext 
Growth, as is the case for most other marketplaces in Europe, 
because they constitute an important tool with which to analyse 
and communicate specific elements of financial performance to 
the market. APMs allow management to communicate how the 
underlying business is performing based on key metrics relevant 
to the industry. As a result, APMs can often be central in the 
assessments made by analysts and investors. However, as APMs 
are not numbers based on the reporting framework they might 
not be comparable.
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For the companies analysed, we tested whether the APMs 
used were clearly identified and defined, and whether the 
APMs could be reconciled to the financial statements. 
Linking APMs to GAAP numbers allows the reader to 
understand the metrics in relation to the accounting 
standards and how the APM has been derived. The key 
question we asked is; can we understand what the APM 
represents and how it reconciles with the numbers 
prepared under the relevant reporting framework?

Overview of companies using APMs 
in financial reporting

APMs sufficiently 
explained

APMs not sufficiently 
explained

As illustrated by the graph above, almost 80 per cent of 
the companies using APMs in our analysis did not include 
sufficient information to explain how the APMs used are 
defined and how those numbers compare to the numbers 
prepared based on a financial reporting framework, i.e. 
IFRS or NGAAP in most cases. However, almost half of 
the companies did not use APMs widely in the financial 
statements, and for those companies the use of APMs are 
naturally not an issue to consider for readers.

What we also noted from our analysis is that a wide 
variety of APMs are applied. Some of the APMs used by 
companies are quite common, such as ‘EBITDA’. ‘Adjusted 
EBITDA’ was also a recurring APM used, but what was 
adjusted for was not always clear to the readers. If 
the adjustment to EBITDA is not clearly explained it is 
quite difficult to analyse the APM over time, as well as 
comparing the company with other companies within the 
same industry. 

One of our initial observations during our analysis was the 
high proportion of companies using ‘recurring revenue’ 
in some form as a key APM, the most common example 
being ‘Annual Recurring Revenue’ or ‘ARR’. We therefore 
decided to investigate all companies on Growth to 
analyse this APM. Our sample excluded banks. Of the 
companies analysed, approximately 24 per cent applied 
‘ARR’. Frequently, ‘ARR’ was also observed to be a very 
prominent APM and widely discussed by the companies, 
with some even including recurring revenue in their 
forward-looking outlook sections. 

As a user of the financial statements, we assume ARR or 
recurring revenue would be a metric analysts and investors 
are interested in, given its emphasis in the financial 
reporting. However, it is not clear what recurring revenue 
or ARR actually means. For how long will the revenue 
recur? Can the recurring revenue be cancelled, and does it 
relate to long-term contracts? How does recurring revenue 
tie back to the financial reporting and why is the number 
given so much prominence over the revenue stated in 
the financial report? All of these questions were often left 
unanswered for users of the financial statements.

What does this mean? Many of the companies listed on 
Growth do not communicate why they are measuring 
their performance based on alternative measures and 
it is difficult to see how those APMs actually tie back to 
audited financial statements. Often these are important 
metrics, but transparency and comparability are key.

Consistent reporting of APMs over time is also an 
essential element in order to value a company. Potential 
investors should pay particular attention when APMs are 
used in the financial statements and understand what 
the basis for the APM is and how it reconciles with the 
financial statements.

Our view is that even though the APM guidelines from 
ESMA are not mandatory for Euronext Growth companies, 
it would improve the issuers’ communications with 
the users of their financial statements if the existing 
guidelines were followed when using APMs. In particular, 
it is often very difficult for users of the financial statements 
to understand how the APMs are defined, their relation to 
the financial statements, if they are applied consistently 
and why they are important metrics for the company.
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/03 ESG reporting

Environmental, Social and Governance (ESG) 
reporting should include information about how 
companies impact the environment and society in 
general, as well as how the company is governed. 
For companies listed on Oslo Børs and Expand this is 
currently regulated by section 3-3 of the Norwegian 
Accounting Act, but only if the company is domiciled 
in Norway. This section is only relevant to larger 
corporations as defined by the Accounting Act, 
including all companies with listed securities. 

Our understanding is that companies on Growth 
do not fall under the scope of this requirement. In 
addition, companies on Oslo Børs must follow the 
NUES recommendation for reporting on corporate 
governance, while there is currently no such 
regulation for companies on Growth. 

ESG is becoming increasingly important for investors, financial 
institutions and other users of financial statements. The introduction 
of the new EU Taxonomy, which defines criteria for recognizing 
sustainable activities, will serve to increase focus on the 
environmental impact of a company’s activities. The extent to which 
companies are meeting the EU’s sustainability criteria has already 
started to impact access to capital in certain sectors. 

Given that ESG is currently top of mind for many users of 
financial statements, is ESG reporting being taken seriously by 
companies listed on Growth? 
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© 2021 KPMG AS, a Norwegian limited liability company and a member firm of the KPMG global organization of independent 
member firms affiliated with KPMG International Limited, a private English company limited by guarantee. All rights reserved.



Overall, our analysis shows that very few of the 
companies communicate ESG information as part of their 
Annual Report. Whilst several companies claim to have 
sustainability and ESG at the top of their agenda, few 
explain what sustainability means to their business or how 
they intend to work to develop a sustainable business in 
the future. In fact, none of the companies analysed have 
a separate sustainability report. This is perhaps something 
of a paradox, since approximately 25 per cent of the 
companies in the analysis are clear on their commitment 
to sustainability on their webpages. 

Based on this analysis, our conclusion is that even 
though ESG is becoming increasingly important for 
investors, financial institutions and other users of financial 
statements, the companies on Growth currently do not 
reflect this in their interim and annual financial statements. 
In contrast, companies listed on Oslo Børs seem to be 
investing in reporting on ESG to a much greater extent.

There is therefore a gap to be filled with relevant, 
accurate and balanced information on how companies 
assess and manage their ESG risks and opportunities. 
This is particularly important for companies within 
green sectors and where sustainability is one of the key 
differentiators.

Yet it is not enough to have a green business case, 
companies also need to demonstrate how they integrate 
ESG into their core business processes and disclose the 
results obtained. As we have observed, the quality of 
the ESG reporting can have a direct effect on the cost of 
capital, or even make it more difficult to obtain financing 
from financial institutions who consider ESG reporting to 
be an important metric.

The time has come, and I cannot 
stress enough how important it is, 
for companies that haven’t started 
on their ESG reporting journey, to put 
this firmly on the strategic agenda. 
Going forward, companies will be 
measured on more than their financial 
performance, understanding the 
impact on society and the environment 
is becoming key to financial institutions 
and investors. The extent to which a 
company is deemed ‘green’ under the 
new EU taxonomy will be a key factor 
in driving share price.

Anette Rønnov,  
Director, KPMG Sustainability
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/04 Financing
Given the ongoing coronavirus pandemic and the resulting 
uncertainties companies currently face, how are companies on 
Growth describing their financing arrangements and associated risks?

Financing is often a key area of focus for 
users of financial statements, and the 
information companies should disclose 
is regulated in IFRS (IFRS 7) and NGAAP 
(NRS 18). A problematic financing 
structure and upcoming loan maturity 
date for a cash-strapped company can 
often trigger a restructuring process 
which could lead to both dilution in value 
for shareholders or possible liquidation. 
In these uncertain Covid times, 
information regarding the financing 
of companies, the maturity profile of 
loans, liquidity and financing risks, as 
well as information on companies’ 
going concern status, are often key to 
understanding their financial statements.

From our analysis, our overall 
observation is that that the majority of 
the companies (approx. 70 per cent) 
have secured long-term financing 
through loans from credit institutions, 
bond loans or convertible loans, while 
the remaining companies are mainly 
equity financed. In general, companies 
disclose useful information on the 
maturity of loans, and most companies 
have included a maturity analysis 
per loan.

The extent of the information disclosed 
on the loans’ terms and conditions 
varies. The companies disclose sufficient 
information on loan interest rates, 
though information on any special 
terms and conditions attaching to the 
loans is less frequent. Less than 33 
per cent of the companies with loans 
from credit institutions confirm the 
existence of covenants, and only a few 
companies have sufficient descriptions 
of the covenants to enable the user to 
understand how the covenants are linked 
to metrics in the financial statements. 

As most of the companies analysed 
have only recently been admitted for 
trading on Growth we did not expect 
many to report on going concern risk. 
This assumption was correct, however 
a few of the companies analysed had 
identified a going concern risk due to 
loans maturing in the near future. The 
companies disclosed that the risk was 
present, but only one of the entities 
clearly described how the company 
would manage the risk. 

Based on our analysis, reporting on 
financing is fairly robust. However, 
there is still scope for companies to 
improve on their reporting in this area 
to enable users to better understand 
risks associated with financing and 
how the company manages such risks. 

Main source of 
financing

Loans from credit 
institutions

Convertible loans

Bond loans

Equity / no material 
long-term loans

148

1

2
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/05 Business outlook
Euronext Growth is often considered as the first step in a listing 
process and a potential marketplace to attract investors and the 
interest of analysts. Would this also mean that the companies tend 
to have an optimistic view in their outlook sections, and focus 
less on risk? 

The business outlook section is not 
a clearly regulated section of the 
financial reporting at Growth, nor is 
it for companies at Oslo Børs. In our 
analysis we assessed the extent to 
which companies were providing outlook 
commentary which was conservative, 
neutral or optimistic. To classify the 
companies a degree of professional 
judgement was applied. The questions 
we asked ourselves included:

 — Is the business outlook balancing 
information about growth potential 
and expectations with risks?

 — Is the information on business 
outlook of a short-term nature and 
linked to factual information, such as 
signed framework agreements etc.?

 — Is the information on business 
outlook of a longer-term nature 
(3-5 years for example) with less 
substantiated descriptions as to how 
growth will be achieved? If so, are 
the risks also clearly described to the 
readers?

 — Does the risks section clearly 
describe specific risks and possible 
impact on the company and the 
outlook?

As illustrated in the chart, approx. 40 
per cent of the analysed companies 
had a conservative view, while 32 per 
cent appeared to be providing optimistic 
commentary. This reporting may be 
impacted by Covid-19 effects across many 
sectors and an increased uncertainty 
across financial markets worldwide. 
However, we do observe a difference in 
the type of outlook information provided 
by those classified as conservative, 
neutral and more optimistic. 

Conservative and neutral entities 
provide shorter-term, specific guiding 
limited to the next 1–2 quarters. This is 
often linked to descriptions of signed 
contracts or completed production sites 
that will support growth targets. Some 
also limited their outlooks to future 
events, such as completion dates of key 
products, without further guiding on 
financial impact. 

Those with optimistic information 
presented a longer-term forecast, 
often three to five years, with 
guiding on revenue, operating profit 
or APMs significantly above current 
performance. As discussed earlier, 
APMs are often not explained – 
meaning that these companies guide 
on an undefined metric. Information 
on how targets will be achieved is 
unclear from the reporting. Although 
the long-term outlooks presented may 
well be achievable, they appear to 
be largely unsubstantiated. As such, 
they could form an unreliable basis on 
which to form assumptions related 
to future growth and valuation for a 
potential investor. 

Based on our analysis, most of the 
companies land on the conservative or 
neutral side when it comes to outlook 
reporting. In our view these companies 
are aligned with reporting practice 
for companies listed on Oslo Børs. 
When considering companies with 
more optimistic outlook reporting, it 
is important for readers to understand 
the uncertainty underpinning those 
outlooks, particularly if the use of APMs 
is prominent. 

View of the business 
outlook section

Conservative

Neutral

Optimistic

40%

32%

28%
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Stakeholder interviews
As noted in the introduction, we aim to collect a multitude 
of different perspectives on Growth in this series of articles. 

In this article we were privileged to get time with Jens 
Rugseth. This famous Norwegian startup founder has 
spent his career developing IT companies and has taken 
companies both on and off Oslo Børs. In 2020, he took Link 
Mobility to Oslo Børs and Sikri to Growth. We considered 
Jens to have just the right experience and insights we were 
looking for. Some of the key takeaways from the company 
founder, shareholder and investor perspectives are:

 — Growth is extremely effective as a marketplace to 
raise capital, and its reputation has grown significantly 
amongst stakeholders. Growth companies that 
previously sought capital from foreign private equity 
companies are now raising mostly Norwegian capital at 
Growth. As such, Growth has really found its place in 
the market and is a viable option for companies seeking 
capital without the burden of the monitoring and 
reporting required by Oslo Børs or be many PE houses.

 — There is a clear risk associated with investing in 
companies on Growth compared to companies on Oslo 
Børs. The regulations on reporting and communication 
are lenient once the company has been admitted for 

trading on Growth. When reporting is limited and 
of varying quality, in addition to the use of various 
financial frameworks, it is difficult to make informed 
investment decisions. Because Growth tends to be 
frequented by less experienced private investors, the 
scrutiny and quality of questions received is limited. 
Focus is on painting a bright future in line with the 
company’s growth ambitions rather than delving into 
data and details.

 — Efficient access to capital is important to maintain, 
but a requirement to align more closely with 
some of the reporting requirements at Oslo Børs/
Expand, for example a transition to IFRS after 12–24 
months, would ensure comparability of financial 
information and allow investors and analysts to 
properly understand the market. Other simplified 
requirements related to capital, performance and 
shareholders could also be introduced over time. 
This would maintain the great advantage of access 
to capital when needed, while also giving growing 
companies time to develop. It would also enable 
investors to make informed investment decisions 
when considering companies listed on Growth.

Growth’s reputation as a marketplace has increased significantly during the last couple 
of years. I think the most positive attribute of Euronext Growth Oslo is that companies 
in growth mode have easier access to capital. This is another and often more efficient 
way of raising capital than in previous years, when capital often had to be raised 
through a private equity fund. 

For me, one of the key challenges going forward for Growth are to increase the quality 
and timeliness of the reporting and make the information from the companies listed 
on Growth more comparable to companies listed on other marketplaces like Oslo 

Børs. This will make it easier for smaller, private investors to make informed 
investment decisions when considering companies on Growth, and may 
serve to attract bigger players.

Jens Rugseth, Entrepreneur
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Cyviz is a global company with ambitious growth targets. 
The most important goals for Cyviz when applying for 
admission to trading at Euronext Growth 18 December, 
were to raise new growth capital and obtain liquid shares. 

We engaged an experienced team of reputable investment 
banks and advisors, who helped us prepare the company in 
advance, placed the capital transactions and facilitated much 
of the admission process with Oslo Børs.

There is a substantial difference between being a private 
company and becoming listed the next day, and I strongly 
urge anyone considering going public to prepare well 
in advance.

The stock exchange regulations and reporting obligations 
demand considerable time and resources, but the benefits 
of being public, with liquid shares and the potential to raise 
new growth capital outweigh the burdens. 

Compared to Oslo Børs/Expand, the less stringent 
admission rules at Euronext Growth offers a highly relevant 

marketplace for companies like Cyviz, having a 
relatively small market cap and being in a growth 
mode with limited resources. 

Erik Fausa Olsen, CFO of Cyviz
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Contact information and 
other relevant articles 
As this analysis has demonstrated, we believe there is 
room for more transparent and more comparable financial 
reporting on the Euronext Growth market. At KPMG 
we have our best people from audit and accounting 
advisory working with companies on both the regulated 
and unregulated marketplaces in Norway, and we are 
well versed in the listing requirements across all the 
Norwegian marketplaces. We hope this article will assist 
you when considering your own financial reporting at 
present and what your plans and ambitions are going 
forward. If you have any questions regarding this article 
please feel free to reach out to the KPMG team.

At KPMG we have a team of experts who can assist 
in advising companies on their financial reporting, 
from identifying and implementing quick wins to IFRS 
conversions, IPO readiness assessments and listing 
processes. Our experts on ESG reporting can help you 
navigate the various frameworks for reporting on ESG and 
find out what works best for you, based on your goals 
and ambitions for ESG reporting. KPMG will support 
your journey and enhance your ability to communicate 
effectively with your stakeholders.

Julie Berg
Head of Audit & Assurance, Oslo
KPMG Norge

T: +47 4063 9036
E: julie.berg@kpmg.no

Jan Arild Brandt
Head of Accounting Advisory Services
KPMG Norge

T: +47 9097 6929
E: jan.brandt@kpmg.no

Randi Fagervik
Head of Capital Markets 
KPMG Norge

T: +47 4087 9998
E: randi.fagervik@kpmg.no

Børspuls Rekordhøy børsaktivitet – nye 
eiere og tilpasset regelverk
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